
Tara Camp
Realtor & Student of  Life

Office:    (360) 296-3244
Fax:        (877) 611-5878
Email: tara@taracamprealestate.com

 Professional Real Estate Service

With years of Real Estate experience, I am dedicated to setting myself apart by 
providing the finest in Real Estate services.  As Real Estate becomes more 
sophisticated and challenging every day, I believe that you need to work with an 
experienced & educated professional to represent you in every transaction.  I am a 
“Results” oriented professional who believes customer service, education, & 
expertise.

 Education & Experience

Market Analysis
Negotiations
Short Sales
Bank Owned Properties
Understanding Mortgages
Real Estate Finance
Lease Options
1031 Exchanges

 Life

I attribute my continued success to continuing education and doing what I love, 
which is being active, living & learning everything real estate, & giving back.  In 
my free time I enjoy gardening, mountain biking, photography, & reading.  I also 
love coffee, most foods, and helping out in my community by volunteering & 
supporting those less fortunate. 

1313 Maple St. Suite 521
Bellingham, Wa 98225

IRA & Retirement 
Strategies
Legal & Tax Strategies
Fix & Flips
Probates
Real Estate Finance
Seller Financing
Multi Family Dwellings
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Tara Camp, Realtor
Connect Realty, Inc

(360)-296-3244

Home Seller

Selling your house can seem like such a daunting, big task—so much to do, so many little 
things to cause worry and stress. Believe me, I know.  I have moved many times in my adult 
life.

I’ve learned as an agent to separate the truly important from the merely urgent and save my 
home sellers time and aggravation. It can be an exciting time. With my help… it will be an 
exciting time.

In the following pages, I hope you’ll see that I’ve demonstrated my ability to help sellers solve 
problems, and you’ll hire me as your personal agent. I’ve got a tremendous track record of 
implementing and getting you the results you want… a SOLD sign on your home.

Together we can determine the highest possible price, the typical selling time for selling your 
property as compared to others in your market, a strategy to eliminate hassles, you’re net 
sheet that will prepare you with the numbers involved with a sale, and communication 
methods to keep you informed every step of the way.

Most Sincerely Yours,

Tara Camp
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Statistics provided by The National Association of Realtors, Profile of Home Buyers and Sellers 2006

Where do your 
Buyers come 

from?

Only 5% 
were sold 

by an
ad

11% 
Friends or 

Family 

15%  
Yard 

Signs!

82% 
Searched 
the Web 

before calling 
an agent!

90% 
Used 

an agent 
to find their 

home!
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