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Tara Camp
Realtor & Student of Life

Office: (360) 296-3244
Fax: (877) 611-5878
Email: tara@taracamprealestate.com

« Professional Real Estate Service

With years of Real Estate experience, I am dedicated to setting myself apart by
providing the finest in Real Estate services. As Real Estate becomes more
sophisticated and challenging every day, I believe that you need to work with an
experienced & educated professional to represent you in every transaction. I am a
“Results” oriented professional who believes customer service, education, &
expertise.

« Education & Experience

Market Analysis IRA & Retirement

Negotiations Strategies

Short Sales Legal & Tax Strategies
Bank Owned Properties Fix & Flips
Understanding Mortgages Probates

Real Estate Finance Real Estate Finance
Lease Options Seller Financing

1031 Exchanges Multi Family Dwellings

o Life

I attribute my continued success to continuing education and doing what I love,
which is being active, living & learning everything real estate, & giving back. In
my free time I enjoy gardening, mountain biking, photography, & reading. I also
love coffee, most foods, and helping out in my community by volunteering &
supporting those less fortunate.

n ne C 1313 Maple St. Suite 521

_ Bellingham, Wa 98225
realty.com:
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Home Seller

Selling your house can seem like such a daunting, big task—so much to do, so many little
things to cause worry and stress. Believe me, I know. I have moved many times in my adult
life.

I've learned as an agent to separate the truly important from the merely urgent and save my
home sellers time and aggravation. It can be an exciting time. With my help... it will be an
exciting time.

In the following pages, I hope you’ll see that I've demonstrated my ability to help sellers solve
problems, and you’ll hire me as your personal agent. I've got a tremendous track record of
implementing and getting you the results you want... a SOLD sign on your home.

Together we can determine the highest possible price, the typical selling time for selling your
property as compared to others in your market, a strategy to eliminate hassles, you're net
sheet that will prepare you with the numbers involved with a sale, and communication
methods to keep you informed every step of the way.

Most Sincerely Yours,

Tara Coamp

Tara Camp, Realtor

Connect Realty, Inc
(360)-296-3244
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Only 5%
were sold
by an

11%
Friends or

Where do your
Buyers come
from?

82%
Searched
the Web
before calling
an agent!

90%
Used
an agent
to find their
home!

Statistics provided by The National Association of Realtors, Profile of Home Buyers and Sellers 2006
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More Consumers Search

REALTOR.com® onnect

realty.com:

Total Unique Users Per Month
renLror.con | 207,00
vome o s 7 w0
Yahoo! Real Estate [ 2.318,000
Homes.com [T 1,434,000
LivingChoices.com -943.000
Zip Realty :981.000
For Sale By Owner -808,000
Real Estate.com =?58,000

Source: Media Metrix average for 2006 for select real estate aggregation sites

Tara Camp, Realtor

Connect Realty, Inc
(360)-296-3244
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Consumers Spend More Time on

REALTOR.com” S

realty.com:

Percent Time Spent Searching on
Comparable Real Estate Aggregation Sites*

REALTOR.com®

7 8°/o

of time searching

*Net Ratings — based on reporting of the time online users spent during Sept 2006 on REALTOR.com® and other comparable real estate listing aggregation sites and excluding sites of franchisors/brokerages .

Tara Camp, Realtor

Connect Realty, Inc
(360)-296-3244
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Connect

Realty.com

Marketing Plan

Pre-Listing Activities

Take Digital Photos of the Property
Virtual Tour (Dream Home VT)
Listing agreement

Schedule Pre-listing Inspection
Install Sign and Flyer Box

Order Preliminary Title

Create Home Tour Book

Marketing

NWMLS - database of all Pacific NW Agents
Professional Flyer listing features & benefits
Just-listed Postcards-targeted buyers & neighbors
Enter property on www.Craigslist.com

Upload virtual tour onto www.youtube.com
Submit listing on www.Realtor.com

Submit listing on www.taracamprealestate.com
Sync Lockbox for Home www.Feedback.com
Advertise listing on www.twitter.com

Advertise house on www.activerain.com
Advertise house on www.facebook.com

Showcase property on www.localism.com

Blast your property to over 80 search engines on the web
Email listing to co-op agents

Tara Camp, Realtor
Connect Realty, Inc
(360)-296-3244
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Connect

Realty.com

Marketing

e Exposure on my two websites that generate an average of 800
hits a day from buyers from 3 counties.

www.google.com

www.redfin.com

www.trulia.com

www.zillow.com

www.cyberhomes.com

Property will be accessible to all Connect Realty agents in 11
states via our national MLS

Follow-up

e Weekly check-in for owner feedback for showing activity
Bi-monthly Activity Report to Seller with counts of traffic from all
online advertising.

Bi-monthly Report for 800#
Follow-up on all showing activity

Post Mutual Acceptance

e Request back-up position “just in case”
e Continue to market your market

Selling your home is my Top Priority. I will need to know from you
how you like to receive information from me:

Telephone, Email, Through the Mail...it is always up to You!

I look forward to working with you and getting your home
SOLD!

Tara Camp, Realtor
Connect Realty, Inc
(360)-296-3244
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More Exposure for your property...
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Tara Camp, Realtor
Connect Realty, Inc
360-296-3244
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<% "¢ " Dream Home Virtual Tours
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"...of survey respondents who used the Internet in their home search, 47% said
virtual tours were very important to a listing. Statistics from REALTOR.COM® show

that listings with virtual tours get clicked on 409% more than listings without virtual
tours."

- Virtual tours are like having a 24x7 open house — available online without
agents or the home seller having to show the property. It's a tool to help you
and consumers pre-qualify properties, saving everyone time.

-  What are you telling your clients when they ask for a virtual tour?
« By combining the power of REALTOR.com® with Dream Home Virtual Tours

you get the most powerful home marketing system in the industry.

« Your technology indicates to potential clients that your company is efficient,
forward thinking and firmly focused on customer service.

—_—
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